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• Exemptions sunset in 2026 ($10M down to $5M, indexed)

• Political winds shift quickly

• Recently proposed:

o Elimination of stepped-up basis

o Inclusion of grantor trust assets in taxable estate (with grandfathering)

o Increased estate tax rates

• Low interest rates, for now

Estate Planning – Why Now?



• A strong asset return with low risk

• Liquid assets when liquidity is needed

• Tax-free benefit allows low-basis trust assets to continue to defer

• The cost of waiting is steep:

o At some point, you will become uninsurable

o Rates increase as you age

Insurance for Estate Planning – Why Now?



Proof by Way of Example

• John & Jane Client, age 65

• Net Worth: $20M

o Residences: $1.4M
o Cash & PP: $0.6M
o Liquid Assets: $2M 
o Private Business: $16M

• Three children

Profile:



Estate Tax Liability, Projection

• Growth Rates (After-Tax)

o Residences: 3%

o Cash & PP: 0%

o Liquid Assets: 4% 

o Private Business: 4% 

• Annual CPI Increase: 1%

Current 
Exemption

“Sunset” 
Exemption

LE -5 Years $6,962,052 $13,026,606

Life Expectancy* $10,364,088 $16,737,996

LE +5 Years $14,595,570 $21,294,611
*Life expectancy is 28 years for a healthy 65-year-old couple

Estate Taxes Due



Strategy #1 – Gifting for Tax-Efficiency



Annual Gifts to Trust GIFTING FOR TAX-EFFICIENCY:
Strategy #1

John & Jane Each Gift 
$16,000/child

John & Jane 
Client

Irrevocable 
Life Insurance 

Trust

Life Insurance
$7,293,678

$96,000/year

Proceeds:
• Income tax-free
• Estate tax-free
• @ Life Expectancy: 6.26% IRR
• Cash when liquidity is needed



End of Year Non-Guaranteed Assumptions
4.65% Initial Current Rate, Current Charges

GIFTING FOR TAX-EFFICIENCY:
Strategy #1

• Vitality
o Assumed BRONZE, Client Can Improve Outcome

• Interest Rate
o Recently Increased 0.3%
o Rising Rate Product?

• Internal Rate of Return
o 6.26% at Life Expectancy
o 8.94% Tax-Adjusted



Acquiring a $7.3M policy with premiums of $96,000 gifted to trust annually**:

Values 
In Estate

Estate 
Tax Owed*

Net

LE -5 Yrs $47,727,901 $13,026,606 $34,701,295

LE $57,779,758 $16,737,996 $41,041,763

LE +5 Yrs $69,984,129 $21,294,611 $48,689,518

Values 
In Estate

Estate 
Tax Owed*

Net Plus $7.3M 
Insurance

LE -5 Yrs $44,071,971 $11,564,234 $39,801,415

LE $52,790,995 $14,742,490 $45,342,183

LE +5 Yrs $63,373,770 $18,650,467 $52,016,981

No Planning, No Insurance Annual Gifting Strategy

$4.3M Improvement
*Assumes exemption sunsets
**Assumes gifts can be made with annual exclusions

GIFTING FOR TAX-EFFICIENCY:
Strategy #1How Does the Strategy 

Benefit the Client?



Strategy #2 – Family Bank with SLATs



John Gifts
$150,000 for 7 Years

Jane Gifts
$150,000 for 7 Years

FAMILY BANK WITH SLATS:
Strategy #2

John & Jane 
Client

Spousal 
Lifetime 

Access Trust

Cash 
Accumulation 

Insurance

$48,000/year Annual Exclusion
$102,000/year Lifetime Exemption

Spousal 
Lifetime 

Access Trust

Cash 
Accumulation 

Insurance

$48,000/year Annual Exclusion
$102,000/year Lifetime Exemption

• John is discretionary beneficiary
• Children can benefit per HEMS

Creates Family Bank:
• Accessible Cash Values
• Estate/Income Tax-Free

• Jane is discretionary beneficiary
• Children can benefit per HEMS

Creates Family Bank:
• Accessible Cash Values
• Estate/Income Tax-Free

Family Bank with SLATs



Policy on Jane
End of Year Non-Guaranteed Assumptions
5.90% Initial Assumed Rate, Current Charges Policy on John End of Year Non-Guaranteed Assumptions

5.90% Initial Assumed Rate, Current Charges

Accessible values 
during lifetime

Tax-Free 
legacy values



*Assumes exemption sunsets
**Assumes gifts made with annual exclusions and lifetime exemptions

Acquiring two cash value policies with premiums of $150,000 gifted to trust for 7 years**:

FAMILY BANK WITH SLATS:
Strategy #2

Values 
In Estate

Estate 
Tax Owed*

Net

LE -5 Yrs $47,727,901 $13,026,606 $34,701,295

LE $57,779,758 $16,737,996 $41,041,763

LE +5 Yrs $69,984,129 $21,294,611 $48,689,518

Values 
In Estate

Estate 
Tax Owed*

Net Plus 
Insurance

LE -5 Yrs $43,112,373 $11,751,595 $37,004,812

LE $52,164,264 $15,062,998 $44,441,546

LE +5 Yrs $63,152,021 $19,132,967 $53,449,444

No Planning, No Insurance Family Bank Strategy

$3.4M Improvement

How Does the Strategy 
Benefit the Client?



Strategy #3 – Discounted Gifting



• Options are myriad, for this example the variables are streamlined to 
demonstrate the long-term estate tax savings by gifting discounted shares 
of stock to an IDGT

John & Jane 
Client

IDGT with 
Spousal 
Access

IDGT with 
Spousal 
Access

John Gifts 
$5,000,000 of NV 

Stock

Jane Gifts 
$5,000,000 of NV 

Stock

Value for Gift Tax:
$3,500,000*

*Represents 30% discount for lack of marketability and control

Value for Gift Tax:
$3,500,000*

DISCOUNTED GIFTING:
Strategy #3Discounted Asset Gift



DISCOUNTED GIFTING:
Strategy #3

• Requires irrevocable gifts, which involves some lack of control

• Spousal access trusts and controlling the voting shares of the business 
give back significant control

• Gifted asset must experience growth to work

Considerations with Gifting



DISCOUNTED GIFTING:
Strategy #3

Values In Estate
Estate 
Tax Owed*

Values 
Outside Estate

LE -5 Years $23,080,745 $5,967,744 $24,647,155

Life Expectancy $27,792,725 $7,543,182 $29,987,033

LE +5 Years $33,500,318 $9,501,086 $36,483,811

*Assumes exemption sunsets

$9.2M Reduction in Tax Liability

Characteristics of Trust-Owned Assets:
• Taxes can be paid by grantor
• No basis step-up
• Can be “generation skipping”

The Value in Gifting



DISCOUNTED GIFTING:
Strategy #3

• Tax-free liquidity with timing to match need for estate tax owed

• Internal Rate of Return of 6.26% at life expectancy

o Equivalent of 8.9% yield taxed at 30%

• Return not subject to market fluctuations, interest rate risk, or economic drivers

The Value in Life Insurance



*Assumes exemption sunsets
** Assumes gifts can be made with annual exclusions

Acquiring a $7.3M policy with premiums of $96,000 gifted to trust annually**:

Values 
In Estate

Estate 
Tax Owed*

Net

LE -5 Yrs $47,727,901 $13,026,606 $34,701,295

LE $57,779,758 $16,737,996 $41,041,763

LE +5 Yrs $69,984,129 $21,294,611 $48,689,518

Values 
In Estate

Estate 
Tax Owed*

Net Plus 
Insurance

LE -5 Yrs $44,071,971 $4,505,372 $46,860,277

LE $52,790,995 $5,547,677 $54,536,996

LE +5 Yrs $63,373,770 $6,856,943 $63,810,505

No Planning, No Insurance Planning, Insurance

$13.5M Improvement

DISCOUNTED GIFTING:
Strategy #3The Value in Life Insurance, 

with Planning



• Delays increase premium outlays and risks changes to insurability:

o Delay 1-year, Same UW: +5.7% Increase 

o Delay 5-yrs, Modest UW Change: +85.7% Increase

o Delay 5-yrs, Major UW Change: +190.6% Increase

DISCOUNTED GIFTING:
Strategy #3The Cost of Waiting –

Life Insurance



Conclusions and Takeaways



CONCLUSIONS AND 
TAKEAWAYS

Cost of waiting on planning or insurance are significant

Planning strategies can include more risk, but have substantial upside

Insurance improves outcomes

1.

2.

3.

Key Takeaways



Questions?

Sam Rocke
SVP, Advanced Markets & Advisory Solutions 

(260) 478-0710

Sam.Rocke@ashbrokerage.com

thepalladiumgrp.com (888) 274-5462



PLAN FOR SUCCESS.
THEN PLAN TO PROTECT IT.

Y o u r  c l i e n t s  h a v e  t r u s t e d  y o u  w i t h  t h e i r  f i n a n c i a l  p l a n .  N o w ,  

y o u  n e e d  a n  i n s u r a n c e  p a r t n e r  y o u  c a n  t r u s t  t o  p r o t e c t  i t .  

SUCCESS, INSURED


