Figure 2: W.illing to Discuss Topics

Client’s future goals and aspirations

Client’s financial plan for retirement

Client’s current housing situation

Job transition, new career or retirement

How client currently manages their money
Cybersecurity/identity protection/scam prevention
Client’s physical health

Potential expenses for client’s own care

Client’s family member’s physical health

Potential expenses for client’s younger family members

Client’s family members’ finances
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